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pertinent information in just one resource

•	 Coverage of the United Nations Convention on 
Contracts for International Sale of Goods (CISG) 
includes statutory text, caselaw, in-depth analysis, 
and commentary

Comprehensive information for international 
business lawyers
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Prepared under the auspices of the Pace Institute of International Commercial 
Law, the International Contract Manual addresses key issues involved in 
negotiating contracts with international business partners. Topics covered 
include antitrust law, anti-bribery concerns, export controls, and more. You’ll 
also find specific contract and business law information on all major countries 
and jurisdictions. The United Nations Convention on Contracts for International 
Sale of Goods (CISG), a type of international Uniform Commercial Code, receives 
extensive coverage.
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